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OVERVIEW

The Cryptectum uses blockchain technology to refine
a highly proven investment strategy in Switzerland -
the investment in real estate. Rental of real estate in
Switzerland has been an extremely lucrative investment
with up to 8% return per annum for a very long time
without interruption. Unfortunately, the minimum in-
vestment amounts required to buy a property are very
high, as, for example, 3-room apartments in a city al-
ready cost over one million Swiss francs. This is where
the Cryptectum comes in and, with the help of block-
chain technology, allows small investors to profit from
the rental of real estate.

Via crowdfunding the Cryptectum collects funds, ac-
quires a property and rents them. Blockchain technolo-
gy in turn helps to distribute rental income to investors
in the simplest and most cost-effective way. In addition,
the Cryptectum maintains the acquired property, which
is a big plus for the investor, since he does not have to
worry about it.

However, an investor would also like to have a say
in what property the Cryptectum acquires or whether
the capital of the Cryptectum should be increased. The
Cryptectum has integrated so-called proposals into the
Smart Contract. The investor thus has the opportunity
to vote on the acquisition of real estate or increase in
liquidity.

With Cryptectum, investors get the opportunity to
benefit from the Swiss real estate market for as little as
$ 1 investment. Investing in Cryptectum is a solid inves-
tment with a relatively high return and low risk.
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RENTAL MARKET

A special feature in the Swiss housing market is the
enormous number of tenants. This means that the ma-
jority of Swiss live in a rented apartment resp. a rented
house. In recent years, only 39% of the apartments /
houses have been occupied by the owners themselves.
This rate is in some cases significantly higher in all EU
countries. This is illustrated in the graphic below.

CONCLUSION

From the above, it can be quickly concluded that buying
and renting real estate in Switzerland is a lucrative and
safe business. Not only does the value of the property
increase with high probability, the rental of real estate
is quite easy due to the high demand.

DISADVANTAGE

The laws for the protection of tenants are very strong.
Atenant who can not or will not pay the rent is very dif-
ficult and costly to remove from the apartment. A suf-
ficiently good reference clarification of the new tenants
is indispensable. A debt collection excerpt provides
further protection.

2
o =
1w 9
X
™ X
R
™
=
T
-l — j
> < TT] T
z oflz [ =
= DE o wn
= ] = - 5
= ofl < ) w
-l [y - He] (=]

Share of self-occupied property.



PROPERTY MARKET

The real estate market in Switzerland, like most real
estate markets in industrialized countries, shows a
continuous increase in value. Condominium prices in-
creased by 4.6% last year (2016). Apart from a dent in
the 1990s (in which a correction of overheating property
prices coincided with an economic recession), real esta-
te price index has shown continuous growth rates for
over 30 years. However, even in the years of the housing
crisis, the price trend showed an average decrease of
only -2.6%.

Various measures taken by banks and cantons pre-
vent the formation of pronounced bubbles such as in
the USA. The capital requirements and portability re-
quirements of the banks are very high, so foreclosures
are very rare in Switzerland. The cantons dampen pro-
perty speculation by means of massive property gains
taxes.

OUTLOOK

Since 2002, the agreement on the free movement of
people with Switzerland was applied to the EU, there
has been increased immigration of EU citizens to Swit-
zerland. For 10 years, Switzerland has experienced an
increase of more than 1% in population. The population
increase is always been positive exept 1976.

Building space is limited in Switzerland, for the
approximately 8 million inhabitants only about 230,000
hectares of building area is available. This is only about
300 m2 per inhabitant (about 0.6 million inhabitants live
outside the building zone). Thus, an increase in real
estate that can keep up with the population growth is
hardly possible and this has resulted in an ever increa-
sing demand for housing.
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HOW CRYPTECTUM
DOES

Cryptectum collects funds via crowdfunding to buy and
rent real estate in Switzerland. The revenues are distri-
buted to the investors. Due to the low mortgage rates in
Switzerland (about 1%), the real estate is 50% financed
with mortgages.

The special thing about Cryptectum is the collection
of funds via Blockchain. The administration of the sha-
res will also be done using blockchain technology. This
means that the participants acquire tokens. The tokens
can be used to distribute the profits from the rental in-
come and to sell the shares. The name of the token is
«Tectum». The Ethereum Blockchain is chosen as the
blockchain because it enables «Smart Contracts». The
Ethereum Blockchain is the most common blockchain
with smart contracts, so there are plenty of ways to set
up a wallet. Even without downloading the complete
Blockchain, a wallet can be created via Metamask or
MyEtherWallet, which can record any Altcoins based on
Ethereum.

The Smart Contract also allows shareholders to
participate in Cryptectum AG. This way, counterfeit-pro-
ofing can be coordinated via proposals. Shareholders
can thus decide on the purchase of real estate. The ma-
nagement of Cryptectum AG propose a property for sale
and the tokenholders can either approve or reject the
purchase. A token has a voice. Also, the tokenholders
can vote on new issue of tokens for capital increase.

In addition to the positive influence of the «wisdom
of the crowd», it is thus ensured that the persons invol-
ved in Cryptectum AG do not sell their own real estate
to Cryptectum AG.

The uncomplicated crowdfunding and simple ma-
nagement of the shares via Blockchain makes Cryp-
tectum AG extremely efficient and can pay more of the
income to the participants.




TOKEN DISTRIBUTION

85% of all Token are available in Crowdfunding for 1 $ per
Tectum. This relation stays the same for Pre-Crowdfun-
ding and Crowdfunding. In Pre-Crowdfunding we offer a
5% discount.

Pre-Crowdfunding max. Cap: 1250 000 Token
Crowdfunding max. Cap: 80 000 000 Token
min. Cap: 125 000 Token.

o 85% of the
tokens are
distributed via
crowdfunding

6% of the tokens
are reserved for
administration,
and third party

services

6%

6% of the tokens
are used for
marketing
purposes.

6%

3%
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3% of the tokens
are reserved for
bounty campaigns.
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MILESTONES

February 2018
development of
. =

27. May 2018
Start of Pre-Crowdfunding

June 2018
Accounting on the Web

January 2019
Start of monthly
profit distribution

December 2018
Purchase of the
first property

October 2018
First vote via
Smart Contract

August 2018
Start of Crowdfunding

July 2018
Conversion of Cryptectum
to Cryptectum AG
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THE SMART CONTRACT

The Smart Contract is based on the Ethereum Block-
chain, the associated token complies with the ERC20
Token Standard.

POSSIBILITIES OF SMART CONTRACT

e Crowdfunding is carried out by means of a multisig-
nature wallet connected to the contract. Participants
pay into the wallet and receive a corresponding num-
ber of tokens.

e The administrators (Cryptectum AG) can submit pro-
posals for voting to the participants. On the one hand
real estate can be proposed for sale, on the other
hand, the increase in the number of tokens can be
proposed. This may be necessary to grow Cryptectum
AG and increase the liquidity of the tokens.

e Participants can vote yes or no on the suggestions.
However, as long as the vote is in progress, the tokens
can not be sold after voting. This prevents multiple
voting with the same token.

e With the proceeds earned, Cryptectum AG purchases
tokens on the market, as far as they are available on
the market at reasonable prices. The purchased to-
kens are distributed among the tokenholders.

e When Cryptectum closes and all tokens have been
bought, the Smart Contract can be closed.

ethereum

yright © 2015 Ethereum. All Rights F
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PROFITS

The profit distribution will be made the following way:
With the revenue, tokens are bought from the market.
Hence the participants can easily sell their tokens if
they wish to. Once sufficient tokens are available, they
are distributed among the participants.

If the participants agree to a capital increase, further
tokens are created and offered for sale, so Cryptectum
can grow and purchase more real estates for more pro-
fits. The advantage for the token holder to increase ca-
pital is an increased liquidity of the token.

Of course, the token holder wants to forecast how
high the return on his investment is. The graph below
makes it easy to understand what the capital will be, to
what extent tokens will be burned. (What capital value is
burned, causing the remaining tokens to increase.

Expected annual results from the PARTICIPANT's point of view

for the total assets of 1.5, 10 and 50 million USD.

21

Investment- . max. Investment q
el total value share assets | available mortage sl effectivin total sl yield
R A )
1275000 all Token Tokenholder | Cash-Assets | lending % Investment % possible invested absolut
Best-Case $ 1500000 85% $ 1275000 60% $3187500 97 % $ 3091875 57% $176237
Normal-Case |$ 1500000 85% $ 1275000 50% $ 2550000 90% $ 2295000 4,5% $103275
Worst-Case $ 1500000 85% $ 1275000 45% $2318182 85% $ 1970455 3,5% $ 68966
mortage Yleld minus vac.ancy and yield f:ilstrlbutlon absolute
rate interest maintenance | netto in %
Best-Case 1% $ 157112 1% $ 155541 91,.3% $ 142009
Normal-Case |1,4% $ 85425 2% $83717 91,3% $76433
Worst-Case 1,8% $50189 3% $ 48683 91,3% $ 44 4LLS
Icr;\;eits;[nent- total value share assets | available mortage glasxs-ible L:::::innnt total yield yield
R L .
$10000000 all Token Tokenholder | Cash-Assets | lending % Investment v eEal invested absolut
Best-Case $ 10000000 85% $ 8500000 60% $ 21250000 97 % $20612500 |57% $ 1174913
Normal-Case |$ 10000000 85% $ 8500000 50% $ 17000000 90 % $15300000 |45% $ 688500
Worst-Case $ 10000000 85% $ 8500000 45% $ 15454545 85% $13136364 |35% $ 459773
mortage Yleld minus vac_ancy and yield filStI"lbutIOn absolute
rate interest maintenance | netto in %
Best-Case 1% $ 1047413 1% $ 1036938 91,.3% $ 946725
Normal-Case |1,4% $ 569500 2% $ 558110 91,.3% $ 509554
Worst-Case 1,8% $ 334591 3% $ 324553 91,.3% $296317
Icr;\;eits;[nent- total value share assets | available mortage ::)asxs'ible L:::::innnt total yield yield
R LT .
50000000 all Token Tokenholder | Cash-Assets | lending % Investment v eEal invested absolut
Best-Case $ 50000000 85% $ 42500000 60% $106250000 |97% $103062500 | 57% $ 5874563
Normal-Case | $ 50000000 85% $ 42500000 50% $ 85000000 90% $76500000 |45% $ 3442500
Worst-Case $ 50000000 85% $ 42500000 45% $ 77272727 85% $65681818 |35% $ 2298864
mortage Yleld minus vac_ancy and yield .dlstrlbutlon absolute
rate interest maintenance | netto in %
Best-Case 1% $ 5237063 1% $ 5184692 91,.3% $4733624
Normal-Case |1,4% $ 2847500 2% $ 2790550 91,.3% $ 2547772
Worst-Case 1,8% $ 1672955 3% $ 1622766 91,.3% $ 1481585
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PARTICIPATION OF
TOKENHOLDERS

The Smart-Contract also allows the token holders to
participate in Crytpectum AG. In this way it is possible to
vote against suggestions (so-called «proposals»). The
operators of Cryptectum propose a property for purcha-
se and the token holders can either cancel or refuse the
purchase with a token having one vote. The token hol-
ders can also vote on new issuance of tokens for capital
increase.

In addition to the positive influence of the «Wisdom
of the Crowd» it is ensured that the people involved in
Cryptectum AG do not suddenly sell their own real esta-
te to Cryptectum AG.
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FEES

Through the efficient structure and easy management
of the assets deposited via blockchain, the costs for the
token holders can be kept down without competition.

ESTATE AGENT FEE

The search for an optimal property and its purchase is
very time-intensive. The Crytectum will receive a fee of
3.5% of the total price for each purchased property.

ADMINISTRATIVE FEES

For the administration of the real estate, the fee is 8.7%
of the real estate income. The real estate success is de-
fined by the net rental income less than a year, net of
mortgage and maintenance and operating costs.

TEAM

' Jakob Hiirlemann

CEO & Founder

Jakob Hirlemann will look after the real estate at Cryptectum AG. By buying and
renting a detached house in the region of St.Gallen, he has the necessary skills for
all matters relating to real estate. In addition, he is currently working on the new
construction of the property (Rennen 15, 9126 Necker). The mortgage has been
kept low and 20% of the new building will be self-produced, allowing him to acquire
further knowledge in the field of construction.

Eduard Salm
CEO & Founder

Eduard Salm is a Dipl. Process Engineer ETH and comes from Davos. He words as a
freelancer in the planning of production plants of the chemical and pharmaceutical
industry. The planning and implementation of production and laboratory structures
are enormously complex projects. He soon has twenty years of experience in this
job. By the way, he has successfully completed the ICO of Algo.land. Algo. land is
based on a smart contract of Ethereum Blockchain. In his free time, he works as a
forex trader. He owns, manages and maintains two real estates on a private basis.

Janine Durot
Marketing

Janine Durot is a graphic designer and comes from Widnau. After graduating as
a qualified designer, she continued her education as a Bachelor of Arts in Design

- in Visual Communication. Online marketing, editorial design, corporate design, as

well as web design are developing into the preferences of Janine Durot. Strategic,
conceptual and creative design become their trademark. She worked in Zurich, St.
Gallen, Herisau and Munich and gained in-depth knowledge in the advertising, art,
event and publishing industries. Back in Switzerland, she founded the graphicoffice
Design Buffet.

Michael Jedamzik
Advisor

Michael Jedamzik studied master in computer-science and has more than 16 year
experience in the ICT-industry. During his studies he focused on neuronal networks
and computer-vision. He led successfully global telecommunication and digitaliz-
ation projects in USA, Sweden, Belgium, Switzerland and Germany. In doing so he
gained interdisciplinary experience in Banking, Pharma, Logistic and FMCG indus-
tries. After successfully finishing the International Executive MBA of the University
of St. Gallen Michael focused on the Start-Up Scene in Switzerland. He is certified
in PRINCE2®, ITILv3® and SixSigma®.

Sandeep Nailwal
Developer

Bachelor of Technology (B.Tech.), Computer science Guru Gobind Singh Indra-

= prastha University. Unter anderem arbeitete er fiir Deloitte und Computer Sciences

Corporation (CSC).
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CRYPTECTUM

Jakob Hiirlemann
Eduard Salm
Fuchsgasse 26
9443 Widnau



